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Application: Pressure filter

Product Group: Filtration
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Summary

The customer was purchasing from Ireland, and required an alternative element to
replace the existing one as they use 250 per year. This element has never been stocked
in Australia before and after checking all databases and avenues of supply there was no
replacement of any brand.

Solution

Custom Fluidpower spoke to one of our filtration suppliers about the possibility of making
an exact copy of the element through his counterparts by dimensions, OD, ID, length
and micron. The supplier confirmed they were able to achieve this, and at a more
competitive price than the customer was currently paying.

Advantages of Solution

The customer is happy having a local instead of off-shore supplier, and financially are
saving substantial funds through Custom Fluidpower’s solution.



